


üSign	up	through	member	center	– Shaklee	Social
üGet	your	email	confirmation	with	log	in	and	password.
üCompletely	FREE!
üLoads	of	topics,	images,	articles	at	your	fingertips.
üMany	features	available.
üEasy	to	use!

SOCIABLE	101



Main	View



CUSTOMIZE
ü Choose	which	topics	you	want	to	
see
ü You’re	able	to	see	what’s	
trending,	the	latest	publications	
others	have	made	and	what	you	
have	been	doing	as	well.	
ü Click	the	little	star	in	the	top	
right	corner	to	see	them	on	your	
main	page.
ü You	can	customize	this	each	time	
you	log	in.	



CUSTOMIZING	YOUR	POST
• With	each	social	media	

platform,	you	can	choose	the	
Description	below	or	choose	to	
customize	it	with	your	own	
words.	

• This	example	is	for	FB.	You	can	
see	that	you’re	able	to	choose	
which	account	you’d	like	to	
publish	to	(personal	or	
business).	

• At	this	time	you	are	NOT	able	to	
share	directly	to	a	Facebook
group,	I’m	not	sure	if	they	are	
working	on	adding	this	feature	
or	not.	

• You	can	also	customize	the	link	
used	in	the	post.	



Jill Layton Health Story - Reed’s Allergies
• Reed was diagnosed with severe allergies at age 3
• Allergic to literally everything outside plus food allergy to eggs
• Allergy symptoms included trouble breathing, rashes, hives, swollen 

itchy red eyes, tired
• Used allergy meds, creams, ice packs, breathing treatments, inhalers 

and allergy shots. Nothing made a significant difference.
• Started Shaklee vitamins in spring of 2015. Within a few months he 

had significant positive changes! The next year he had perfect 
attendance in school!  

• Reed, now almost 12, loves outdoor adventures! Now he can do so 
many activities that he wasn't able to enjoy before Shaklee! 

before

After



7

• Incredivites/Vita-Lea - Essential nutrients to fill in the gaps 
(Reed started with the chewable Incredivites then 

switched to Vita-Lea).
• Alfalfa - Excellent natural decongestant and antihistamine
• NutriFeron - Patented, clinically proven blend of immune-

strengthening plant extracts

Reed’s Vitamin Program



Death	is	not	the	greatest	loss	in	life.
The	greatest	loss	is	what	dies	

inside	us	while	we	live.	

-Norman	Cousins
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Objectives	for	Session	3	
Marketing	Ideas	for	Back-To-School	Products	of	the	Month

• To	understand	2	key	steps	in	the	process	of	developing	customers	and	
business	partners	…		
-- planting	seeds	(prospecting)		
-- and	then	watering	them	(marketing,	wellness,	product	and	business	

information).
• To	review	the	most	effective	events	for	presenting	Back-to-School	information	

..	Product	(we	discussed	last	week)	for	keeping	immune	systems	strong	and	
brains	healthy...	And	home	business	information	especially	for	moms	and	
teachers	.

• To	review	ideas	on	closing	our	meetings	and	appointments	and	offering	clear	
options.

• To	review	several	Face	Book	posts	created	by	our	resident	genius	Michelle	
Parrott	&	Ashley	to	help	us	be	more	effective	in	our	presence	in	Social	media.				
barb



Developing	New	Customers
and	New	Distributors

2	steps	in	developing	new	customers	and	distributors…
1.	Planting	seeds		(	Prospecting	)	
2.	Watering	them			(	Marketing	)	

ashley



People	Trust	and	Appreciate	You	FIRST

THEN	they	will	listen	to	what	you	share.

This	is	part	of	the	process	of	“branding	ourselves”.

“	People	fall	in	love	with	you	and	who	you	are	and	
what	you	stand	for	…

in	order	for	them	to	fall	in	love	with	what	you	do.”

If	we	only	post	messages	about	the	business…			people	don’t	care.
But	if	you	make	relatable	posts,		they	are	eager	to	hear	what	else	you	have	to	say.

ashley



The	Impact	of	Live	Video	…
People	can	see	you	..	your	eyes,	your	face,	your	expressions	,	
your	sincerity	..	They	buy	WHO	YOU	ARE.

So	...	The	question	is	...		Who	are	you?

• Let	people	know	...		What	you	care	about
• Let	them	see	you	as	you	live	...	Kids	playing,	

dogs	barking,	in	your	pajamas,	or	gardening	
clothes,	or	after	a	work-out,	etc.

• Ashley	Live	video	…		“Don’t	be	afraid	to	fail	...		
Be	afraid	not	to	try.”		

1000	views
ashley



Create	live	video	–
1.	introduce	yourself	(Hey	Ashley	here)	
2.	state	your	objective.	The	reason	I	am	hopping	on	today	is	I	wanted	to	talk	to	
you	about	health	challenges	as	our	kids	are	heading	back	to	school	
3.	1	or	2	minutes	for	information			(I	am	shocked	by	son	is	not	sick	yet	when	last	
year	he	was	after	first	2	weeks	of	school	etc.)	
4.	Call	to	action	– I	just	wanted	to	share	because	I	want	to	help	whoever	wants	
help.	Comment	below	if	you	are	looking	for	nutritonal	support	for	your	kids...	
• the	magic	happens	after	the	live	video		“School	has	been	back	in	session	2	

weeks	and	already	I	am	seeing	posts	about	sick	kids.	That	was	our	family	a	
year	ago...	So	grateful	to	my	friend,	Mary,	who	told	me	how	to	change	their	
food	and	add	a	few	key	vitamins...	WHAT	A	DIFFERENCE!	“

• ex	of	possible	topic		-- How	difficult	it	was	when	working	full-time	and	have	
your	child	wake	up	sick...	And	cost	associated	(if	they	miss	day	care,	still	pay	
for	it,	medications,	missed	income)	

• Or	photo	of	medicine	no	longer	needed	with	expired	dates.	And	cost	of	being	
well	vs	being	sick.		(Summer	Strategies	#2	7-7-16	Face	Book	Strategies)

ashley



Branding	Ourselves	–
Drawing	Out	Our	Most Authentic	Self

Let’s	assume	every	person	has	what	it	takes	to	be	successful...	
when	they	are	willing	to	:
1.	Develop	self-awareness	-- where	we	shine...	where	we	suck	
2.	Coachable	– willing	to	grow	and	learn	and	get	better.

So	when	we	post	on	Facebook,	share	what	we	
care	about...	not	what	we	think	every	body	else	
wants	to	hear...	or	fear	judgment	by	others.	
ashley

When	coaching	business	partners,	our	goal	is	not	to	change	
people	into	something	they	are	not...	But	rather…		to	draw	out	
who	they	are...	And	help	them	see	their	gifts	and	talents	and	
contributions.





Jim	Rohn:	Success	Must	Be	Attracted,	Not	Pursued
Our	objective	must	be	–

to	work	harder	on	ourselves	than	we	work	on	anything	else.
Personal	value	is	the	magnet	that	attracts	all	good	things	into	

our	lives.	The	greater	our	value,	the	greater	our	reward.	Since	the	
solution	for	having	more	is	becoming	more,	we	must	be	in	
constant	search	for	new	ways	to	increase	our	value. barb

It	is	the	acquisition	of	more	value	that	we	must	pursue,	not	more	valuables.
By	giving	careful	attention	to	our	philosophy,	our	attitude	and	our	activity,	we	are	
making	a	positive	contribution	to	what	we	are	becoming.

And	in	the	process	of	becoming	more	than	we	now	are… we	
will	attract	more	than	we	now	have.



Jim	Rohn…

. We	become	… and	then	we	attract.	

Having	more	doesn’t	make	us	more.
It	merely	magnifies	what	we	already	are.

barb



Rohn-- Will	We	Do	The	Work	to	Achieve	the	Dream?

Will	we	read	the	books,	make	the	plans,	make	good	use	of	time,	
invest	a	portion	of	all	that	we	earn,	polish	our	current	skills,	attend	
classes	to	develop	new	skills	and get	around	better	people	in	order	to	
improve	our	chances	for	success?	

Or	will	we	be	content	to	let	the	time	slip	
through	our	fingers	like	grains	of	sand	while	
we	slowly	lose	self-confidence.

Will	we	go	on	sitting	idly	by	while	our	
dreams	diminish	to	memories,	as	hope	gives	
way	to	remorse?

Surely	not. barb

You	can	do	anything	you	want
to	follow	your	dreams.

If	you	say	you	can’t…
You	will	spend	the	rest	of	your	life	

proving	it.



Back-to-School	In-Home	Presentation
Ideal	in	evening	when	you	can	focus	your	time	on	your	guests.	Create	a	
power	point	(we	use	the	opportunity	presentation	as	a	base	and	add	the	slides	
from	last	week	to	create	a	focused	presentation).		(see	Better	Healthin31Days	)

Back-to- School	In-Home	Open	House
Ideal	for	a	morning	where	guests	can	bring	their	young	children.	Make	sure	to				
set	up	plenty	of	displays	and	samples	to	create	conversation.		Using	testimonies	
as	displays	are	most	powerful.	

Back-to-School	Facebook	Event
Work	with	a	team	to	create	a	Back-to-School	Facebook	Event	focusing	not	only	
on	products,	but	helpful	information.	Make	sure	you	know	the	new	Facebook	
event	rules—keep	it	short	and	use	LIVE	video!

Back-to-School	Facebook	Posts:	
Remember	to	share	STORIES	when	you	share	this	information	on	Facebook.	People	
are	watching! harper

Event	Ideas	for	Back-to-School:



Health	Prints	Help	Identify	Needs	Before	Events…		
for	You	and	Your	Customer

FOR	ALL	EVENTS,	HAVING	GUESTS	COMPLETE	HEALTHPRINT	
BEFORE	THE	EVENT

Follow	the	great	and	helpful	advice	on	inviting	in	our	
Eight	Weeks	to	Director	Series													harper

Additional	events/contact	
• Conference	Calls
• Individual	appointments

One	event/wk with	5	people	=	250	PV		x		4	weeks	
=	1000	NEW	PV	



• Closing	is	simply	guiding	our	prospective	customers	and	distributors	to	the	next	step.	
• Prospects	look	to	us	for	direction	and	to	lay	out	the	options.
• Don’t	allow	fear	of	“being	pushy”		keep	us	from	doing	our	job	as	consultant	and	

nutritional	counselor	or	business	advisor.
• Our	role	after	learning	their	interests	and	needs	is	to	now	be	an	advocate	for	them	..	

and	to	recommend	what	we	believe	to	be	in	their	best	interest.

(Better	Future	Starts	Today,	100	Days	to	Amazing:	Art	of	Closing	and	Next	Steps)
harper

Closing	– Options	&	Next	Steps
How	we	understand	the	purpose	and	motive	of	closing	

changes	the	entire	way	we	approach	closing.



Additional	Thoughts	on	Closing

People	need	us	to	provide	options	and	to	lead	them	to	the	next	step	after	
hearing	about	Shaklee.
Our	job	is	to		give	them	ideas	of	how	they	can	get	started	easily.
Of	course	the	key	is	to	ask	a	lot	of	questions	about	what	they	are	thinking	

and	what	are	the	most	pressing	issues.
Sometimes	a	new	person	knows	exactly	what	products	they	want	to	start	

with,	and	in	that	case	we	share	with	them	all	of	the	ways	they	can	
sponsor	into	Shaklee	and	get	the	products	they	want.

Sometimes	a	new	person	is	overwhelmed,	or	wants	so	
many	things	that	they	don't	know	what	to	do,	and harper
in	that	case	they	look	to	us	to	help	them	make	a	good	choice.



Closing	Scripts:

To	begin	---This	will	take	about	30	minutes	and	when	we	end,	we	will	
determine	which	Shaklee	package	you	will	want	to	get	started	with.”

“	So	based	on	what	we	have	discussed,	seems	we	have	a	few	options	here	…
“Let’s	put	together	a	plan	that	will	work	within	your	budget.

I	have	a	few	options	for	you”
“I	am	excited	to	help	you	build	wellness	in	your	family—let’s	get	started.”
Assume	they	want	to	place	an	order,	rather	than	assume	they	don’t.

Then	offer	good,	better,	and	best	(HealthPrint gives	us	these!)
Example	would	be: Incredivites

Incredivites +	C	+	Mighty	Smarts
Incredivites +	C	+	Mighty	Smarts	+	Optiflora harper



Closing	Scripts:

"Many	times	people	will	choose	to	start	here	..	
with	the	Vitalizer and	Shaklee	Life Shakes .”

"A	lot	of	times,	people	will	give	the	Vitalizer a	try	so	they	can	save	the	
membership	fee	and	get	the	autoship discount"

A	good	Shaklee	leader	will	lead	the	person	they	are	working	with	through	the	
best	membership	options	in	an	easy	and	comfortable	manner,	listening	
closely	to	what	their	needs	are	and	helping	them	making	the	best	decision.

What	if	they	are	NOT	READY?
Then	set	a	time	you	will	speak	again	before	you	end	the	call.	 harper						
“No	problem,	I	will	call	you	Tuesday	at	4	pm	and	we	will	set	up	your	order.”



Closing	
We	are	the	most	well-fed	and	most	poorly	nourished	nation	in	the	world.	That	means	we	

have	lots	of	food	and	much	of	it	is	not	very	good	for	us.	Thus,	it	just	makes	good	sense	to	use	
supplements	to	help	us	to	build	health	in	our	kids.	The	responsibility	for	health	lies	largely	with	
us.

Many	financial	advisors	recommend	that	families	have	a	wellness	budget	to	help	them	
allocate	some	of	their	money	to	wellness	products.	This	can	include	things	like	a	chiropractor,	a	
health	club	membership,	organic	food	and	supplements.	It	doesn't	matter	whether	you	have	$5	
or	$500	to	spend	each	month,	I	am	committed	to	helping	you	get	the	best	nutritional	
supplements	for	your	budget.

I	believe	we	are	going	to	pay	for	wellness	now	or	illness	later.	That's	what	I	do...I	help	
people	build	wellness.	I	like	to	say,	"If	you	change	the	"I"	in	illness	to	"We,"	then	we	can	build	
wellness	together!	How	does	that	sound?"	I	can	help	you	to	choose	some	products	for	your	
kids,	based	on	what	they	are	doing	now,	to	help	you	to	start	building	some	wellness.	Let's	start	
with	a	good	multi-vitamin.	That	will	give	you	a	good	foundation.	Then	we	can	add.....	How	does	
that	sound?

If	they	just	want	to	look	at	your	website,	I	always	say,	"Feel	free	to	visit	my	website	and	
look	around	at	the	products	we	have,	but	please	don't	order	any	products	or	sign	up	as	a	
member	there.	Just	make	a	list	of	the	things	you	are	interested	in	and	call	me.	There	are	lots	of	
“	deals”	.	So	I	will	help	you	get	the	maximum	discounts	on	the	products	you	want.	Otherwise,	
you	might	"overpay"	and	I	won't	be	able	to	go	back	and	get	those	discounts	for	you.”			pam



We	have	an	opportunity	that	people	need	and	are	looking	for	
and	if	we	believe	in	it,	we	must	confidently	share	it!

• In	every	Back-to-School	event	we	do,	we	want	to	make	sure	we	are	giving	everyone	
the	chance	to	hear	about	the	opportunity	they	have	with	Shaklee.	

• A	great	tool	is	the	Use,	Share,	Build	concept	to	give	them	three	options	on	how	they	
can	respond	to	the	information	they	have	learned.

• Using	a	New	Member	Appointment*	we	can	include	this	conversation	if	it	was	not	
done	before harper

The	importance	of	talking	about	the	opportunity:	

*Covered	in	100	Days	to	Amazing	Fall	2015:	
Role	of	the	Leader	in	Servicing	Our	Customers



Opportunity	Event	Ideas	for	Back	to	School:

Back-to-School	In-Home	Presentation
Using	the	Back-to-School	idea,	giving	an	opportunity	presentation—for	teachers	or		
moms	whose	kids	are	back	to	school.	Pam’s	idea	“So	now	what?”	Ideal	in	evening	
when	you	can	focus	your	time	on	your	guests.	Create	a	power	point	(we	use	the	
opportunity	presentation)	with	stories.

Back-to-School	Facebook	Event
LIVE	VIDEO	NOTES

Back-to-School	Facebook	Posts:	
Remember	to	share	STORIES	when	you	share	this	information	on	Facebook!	People	
are	watching!

- Not	taking	time	off	work
- Being	able	to	be	a	part	of	school	activities
- Being	able	to	afford	extra-curricular	programs																harper



Photo	credit:	Brittny Williams

“Have	you	ever	
checked	
the	labels	
of	your	
children’s	
vitamins?	I	
did	and	this	
is	what	I	
found!	I’m	
so	glad	my	
kids	get	the	
best	out	
there.”



Photo	credit:	Katie	Odom

Many	children	have	started	their	first	day	of	
school	this	week	which	means	one	thing	is	
coming- exposure	to	lots	of	germs.	

These	are	just	a	few	of	our	favorites	we	keep	
on	hand	to	keep	our	immune	system	strong.	
70%	of	our	immune	system	is	in	the	gut	so	
Triple	encapsulated	Probiotics	is	a	must	have	in	
our	house	(guaranteed	LIVE	delivery	to	the	gut	
unlike	many	store	brands!).	

I	know	they	will	still	get	sick,	but	at	least	they	
will	have	the	safest	and	most	natural	products	
made	and	designed	for	her	body	to	recover	
quick!	

Our	bodies	are	made	of	vitamins,	minerals	and	
protein	and	I	love	that	Shaklee	designs	all	their	
products	to	work	perfectly	for	the	body	and	to	
help	prevent	disease	not	just	TREAT!	
Oh	and	we	cant	forget	the	germ	wipes	to	
disinfect!	All	for	only	around	$1.50	a	day!	



Great	Sample	Idea!
Photo	credit:	Katie	Odom

Great	idea	to	post	online	or	even	
to	put	in	schools/offices/gyms.	
Put	tablet	in	small	baggie,	attach	
your	business	card	and	brochure!	
Brochures	and	fliers	can	all	be	found	in	your	back	
office	under	the	“New	Tools”	box.	



Image	from	Shaklee’s	Facebook page!

It’s	“Back	to	School”	time!	
What's	your	morning	
ritual?	It's	amazing	how	a	
successful	morning	sets	
the	tone	for	a	successful	
day!	



Action	Steps	for	September	Back-to-School	theme

• Create	topics	for	Back-to-School	events	
(	Nutritional	Support	to	Help	Reduce	Risk	of	Sports	Injury	for	Student	Athletes	,	
Nutritional	Support	for		Brain	Power	for	a	Great	Report	Card,	Nutritional	Secrets	to	
Keeping	Our	Kids	Healthy	All	Through	the	School	Year,	How	To	Help	Our	Kids	Have	Their	
Best	Year	Ever,	Kids	are	Back	in	School	..	Home	Business	Options	for	Moms	,	etc )
• Create	list	of	people	with	possible	interest	in	your	topics	and	begin	inviting.		ashley

Offer	a	Back-to-School	promotion			(	$1	or	$2	off	Incredivites
or	Mighty	Smarts	,	free	products	for	hosting	a	Back-to-School	
event	or	inviting	guests	to	your	events	..	Live	or	online,	free	
shipping	or	free	product	when	ordering	the	Back-to-School	
Collection	(	Incredivites,	Mighty	Smarts,	Chewable	C	and	
Optiflora Caps).	



Back-To-School	Action	Steps	for	Face	Book
Personalize	posts	…	
• A photo	of	the	healthy	food	your	child	left	on	the	plate		(	creates	curiosity...	Personal	

message	or	when	people		comment	or	“	like”	your	post	)...	Posts	are	an	invitation	to	
have	a	personal	conversation..	Increases	visability	on	Face	Book.
With	a	note	asking		Thank	goodness	we	have	nutritional	support	to	be	sure	my	kid	

gets	all	he	needs	becausehe	sure	doesn’t	get	it	from	his	plate	.	Ask		Anybody	else	deal	
with	dinner	table	challenges?		Hit	“	like”	if	you	also	have	a	picky	eater.
• A photo	of	your	child’s	report	card	of	the	section	on	#	of	days	absent...	With	note	

about	..	“	No	more	missed	school	days	..	Thank	you	Shaklee	for	a	healthy	child	!	Last	
year	he	missed	_______	days	by	now.	Anybody	else	have	absent-free	year?		(close	
with	questions		to	connect	with	others	with	shared	experience)									ashley



Face	Book	Back-to-School	Posts	
• So	grateful	..	Now	that	I	get	to	work	from	home,	if	my	child	gets	sick,	I	don’t	

have	to	call	in	to	a	boss	or	get	docked	any	pay	or	miss	any	work.
Love	the	freedom	from	working	from	home	…things	I	never	realized	I	was	

missing		like	If	my	son	doesn’t	feel	good,	I	can	hold	him	and	care	for	him	and	not	
worry	about	how	he	is.	…	 ask …	Hit	“	like”	if	you	this	resnates	with	yu	.			Or	if	you	
would	like	to	know	about	an	opportunity	that	gives	this	sort	of	freedom.”
(	Kristen	post	)
• This	year,	this	family	is	not	going	to	participate	in	the	cold	and	flu	season..	

Who	is	with	me	?!	 And	photo	of	Chewable	C,	Optiflora caps	,	Alfalfa,	
Nutriferon,	Defend	and	Resist		or	Vitalized	Immunity

• Be	ready	to	respond	in	a	personal	message	when	you	see	posts	about	sick	kids	
..	“	I	saw	your	status.	Sick	kids	are	the	worst.	I	don’t	know	if	this	would	be	of	
interest	to	you	or	not..	But	I	have	gotten	good	results	with	some	natural	
vitamins	.	My	son	has	been	on	them	since	January		and	hasn’t	missed	a	day	of	
school. ASK			Can	I	buy	you	a	coffee	so	we	can	chat	more	..	Or	schedule	a	call	
?	“	 ashley



We	change	the	world…
not	by	what	we	say	or	do...

but	as	a	consequence	of	what	we	have	become.

David	Hawkins



Objectives	for	Fall	2016	Semester

• To	help	us	each	create	a	plan	to	qualify	for	Chairman’s	Retreat	Napa	2017
• To	understand	how	to	maximize	the	new	Health	Print	questionnaire	for	

servicing	our	existing	customers,	for	developing	new	customers	..	And	for	
identifying	potential	business	partners.



Shaklee	Global	Conference	2017
August	9–13,	2017 Atlanta,	GA

Through	November	30,	2016:	 $199	per	person	
Pay	your	Global	Conference	registration	fee	in	installments	deducted	directly	from	
your	monthly	Bonus	Checks.	Simply	select	the	Payment	Plan	Option	at	the	end	of	the	
registration	page,	and	deductions	will	begin	with	your	September	Bonus	Check.	

Less	than	$17	a	month!



September	Strategy	Forum	Schedule

Tuesday	Sept	6	– Back	to	School	Products	..	Science	and	Shaklee	Difference
Tuesday	Sept	13	– September	Marketing	Strategies

including	events,	outlines,	word	tracks,	social	media	
posts	and	graphics,	etc

Tuesday	Sept	20	–Leadership	– understanding	the	person	we	will	
want	to	become	to	advance	to	higher	ranks	

Tuesday	Sept	27	– Harper	Guerra	Business	Story	



This	site	is	named:		
BetterFutureStartsToday.NET ß
Note	the	.NET	at	the	end	of	the	
address.		

Think	of	it	this	way.		You	are	
presenting	the	NETwork marketing	
business.		So	you	use	the	.NET	
website.		J

The	training	website	is	the	.COM	
website.

The	Stories	of	our	Leaders	section	



Limited	Time	Special	- Subscribe	Today	here:		http://bit.ly/bhwebinarspecial

• Your	subscription	directly	supports	maintaining	this	
webinar	Room

• Best	Shaklee	Field	Training	Archive	Available	Anywhere
• Largest	online	Shaklee	Media	Library
• Over	500	Shaklee	audio/video	recordings	and	growing	

weekly
• Automated	Learn	&	Earn	Program	(included	but	optional)
• Dedicated	Shaklee	Business	Resource	Website		
• Dedicated	Shaklee	Business	Presentation	Website
• Four	Podcasts	included
• Video	archive	of	Training	webinars	
• And	much,	much	more	for	only	$16.99/month

5	Personalized	Websites	Included
www.BetterHealthIn31Days.com
www.BetterFutureStartsToday.com
www.BetterFutureStartsToday.net
www.FeelBetterIn30Days.com
www.OurQuestForHealth.com


